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Drives activity, accomplishments and results WORLDWIDE

Sales engagement is what happens when companies win over the hearts (emotional bond) and minds
of their salespeople in ways that lead to extraordinary effort and positive financial results.

Sales engagement is a powerful predictive indicator of key business outcomes, including:
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Retention Sales Engagement
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They are 5 times less likely
to leave than employees who
are not engaged.

Segment your audience
Involve leaders
Communicate process
Make rewards meaningful
Change things up

Keep it simple
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